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MBS Systems News Release

Managed Business Solutions announces the launch of MBS Systems

COLORADO SPRINGS, Colo., January 26, 2009. 

Managed Business Solutions (MBS) today announced the launch of MBS Systems which will provide hardware, 
software and services to its customers beginning in January, 2009. 

As a Hewlett-Packard PartnerOne Business Partner, MBS Systems is positioned as a premier provider of 
hardware, software and services to the Federal and commercial markets, leveraging its partnerships, certifications 
and qualifications to provide leading solutions to customers looking to increase productivity and reduce costs.

In addition to servers, storage, desktops, notebooks, and software, MBS Systems will also provide a broad range 
of service offerings including on-site support, installation and implementation services, custom services and post-
warranty support. MBS Systems will also present business continuity and educational services through its 
partnership with HP.

MBS Systems will align its hardware and software offerings with Managed Business Solutions’ consulting and 
integration, managed services, datacenter management, application and staffing services to provide a 
comprehensive portfolio to meet customer requirements. The new business group will conduct sales from its 
expanded new facilities in Colorado Springs, Colorado.

Walter Porter has serviced as Vice President of Business Development and Supplier Diversity with Managed 
Business Solutions. His past performance of taking advantage of MBS’ core competencies and expanding 
capabilities in the IT market place made him well suited for the position of General Manager for MBS Systems.

Stephen Conrad has joined the company as Director of HP Sales and Marketing. Conrad has more than 15 years 
of related experience in sales and marketing in the information technology industry. He has held previous senior 
management and sales positions at MicroAge, Compaq, and most recently, Hewlett Packard as part of the 
Federal Sales Organization.

 About Managed Business Solutions (MBS)

Founded in 1993, MBS is a global service provider of high-quality IT solutions. The company’s reputation for on-
time and on-budget work has helped it maintain a better than 90 percent retention rate among its client base and 
resulted in continued double-digit growth over the years. For the 4th consecutive year, MBS has been named as 
Inc. Magazine’s 500 fastest growing privately held companies.  MBS leverages best industry practices and 
partners with its clients to cut costs and boost productivity. 
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The company recently sold a majority of ownership to Sealaska, an Alaskan-Native Corporation. This move 
qualifies MBS to expand into the federal and state government as an 8(a)/SDB, Alaskan Native Owned Company, 
as well as being certified by the National Minority Supplier Diversity Council as a diverse supplier. 

The company employs nearly 300 technical professionals and is divided into three major operating units; 
Managed Services, Consulting & Integration Services and Staffing Services. MBS has a powerful 15 year track 
record of providing these services in North America, Latin America, Africa, Asia Pacific and Europe.

The MBS approach is to provide business value and competitive advantage through the strategic application of 
technology for each engagement we undertake, leading to satisfied clients.  A simple approach which is difficult to 
execute, MBS consistently meets the challenge.   In excess of 90% of MBS’ clients re-engage with MBS, 
providing validation that we drive quality, business value, and client satisfaction into all that we do.
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